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In a town where tortunes are made and lost

in a film’s opening weekend, the trophies of
o I

vesterday can easily become the mortgage

of tomorrow. ‘They say prostitution is the

oldest profession, but pawnbroker is older;’

Jean Zimmelman says.

merchandise was  stolen,
though less than 1 percent

of all stolen goods go to-

pawnbrokers. We take a
thumbprint, and if a cus-
tomer feels uncomfortable
abour that, then we don’t
make the loan.”

Blatt came in with-a cus-
tomer, a woman dressed in a
red suit with matching
shoes. The woman had put
herself through law school
in part by using Beverly
Loan, and now that she is a
lawyer comes back regularly
1o shop. On her agenda that
day was a diamond neck-
lace. Do the women see
their share of movie stars in
here? Zimmelman shook
her head. “In days gone by,

the 40’s, 50’s and 60’s, you

did, but not today,” she
said. “They all have busi-
ness managers now. What
you see today that's inter-
esting is the children of the
really big names. The mon-
ey was given to them when
they were younger by their
parents, and now it’s not
coming so easily. Some will
say: ‘1 don’t want this dia-
mond. It’s bad karma.”” She
smiled. “All estate jewelry is
used. Then they want to
buy something and ask,
“‘Who had this bracelet in
the 30's?" [ tell them I don’t
know and it doesn’t matter.
The jewelry takes on a new
persona]it}' \\-’hen someone
else starts wearing it.”

All loans are made for a
four-month  period, and
those higher than $2,500
charge 4 percent interest.
The company allows a two-
week grace period before
sending out a notice. “We
don’t run to sell,” Zimmel-
man said. “We never want
to foreclose, or we've lost
you as a customer. We work

with people if they call us
and say they need a little
more time.” Her profits,
she said, come from the in-
terest and on the sale of
items that are not claimed.

Zimmelman joined her fa-
ther in business in 1988, af-
ter her uncle Julius, his part-
ner, died. Her sister joined
her in 1991. “My father, as
wonderful a man as he was,
was a male chauvinist,”
Zimmelman said. “He did-
n’t picture us working in
this business or any busi-
ness. We were to be married
with children. But we had
always been exposed 1o jew-
elry. My father’s father wasa
jeweler, too, so we had some
knowledge. And I'd watch
every move my father made
— how he would loock at a
diamond, and how well he
treated people.” He worked
until he was 88, and died five
vears ago, and Zimmelman
said that she tries following
his example of treating cli-
ents with respect in spite of
their circumstances. She
talked about one man in his
early 30's with a wife and
baby; laid off from his job as
an insurance underwriter,
who pawned his Rolex
watch. “He was a bright
young guy,” Zimmelman
said softly. “He just needs a
lictle luck.”

Human nature being
what it 15, Zimmelman’s
own job future seems se-
cure — especially in this
town, where appearances
have always counted for too
much. Though don’t look
for Beverly Loan to go
modern and expand to the
Internet anytime soon.

“I have to see the jew-
elry,”  Zimmelman  said.
“And I have to have the
thumbprint.” m





